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Disclaimer

This presentation is intended to provide a general outline only and is not intended to be a definitive statement on the subject matter covered in it. The
information in this presentation, whether written or verbal, has been prepared without taking into account the commercial, financial or other needs of any
individual or organisation.

Certain information may relate to protected intellectual property rights owned by Nanosonics Limited (Nanosonics) and its sub sidiaries (together the
Group).

While due care has been taken in compiling the information based on the information available to Nanosonics at the date of this presentation material,
neither Nanosonics nor its officers or advisors or any other person warrants the accuracy, reliability, completeness or timeliness of the information or
guarantees the commercial or investment performance of the Group.

The information does not constitute advice of any kind and should not be relied on as such. Investors must make their own ind ependent assessment of the
Group and undertake such additional enquiries as they deem necessary or appropriate for their own investment purposes. Any and all use of the
information is at your own risk.

No representation, warranty or assurance (express or implied) is given or made in relation to any forward looking statement or estimate by any person
(including Nanosonics). In particular, no representation, warranty or assurance (express or implied) is given in relation to any underlying assumption or that
any forward looking statement will be achieved. Actual future events may vary materially from the forward looking statements and the assumptions on
which the forward looking statements are based.

Subject to any continuing obligations under applicable law or any relevant listing rules of the Australian Securities Exchange, Nanosonics disclaims any
obligation or undertaking to disseminate any updates or revisions to any forward looking statements inthese materials to reflect any change in
expectations in relation to any forward looking statements or any change in events, conditions or circumstances on which any such statement is based.
Nothing in these materials shall under any circumstances create an implication that there has been no change in the affairs of the Group since the date of
these materials.
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Our Mission

We improve the safety of
patients, clinics, their staff and
the environment by transforming
the way infection prevention
practices are understood and
conducted and introducing
Innovative technologies that
deliver improved standards of
care.
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Our Strategic Pillars -

We have defined 5 Strategic Pillars aligned with our mission that guide the organisational strategies to deliver

value creation for patients, customers, employees, shareholders and the planet.
Value
Creation for

—  Patients

Our Mission

We improvethe
safety of patients,
clinics, their staff
and the environment

Establish new standards of care addressing unmet needs in infection
prevention

N—

N

— Customers

Deliver an exceptional Customer Experience that our customers
by transforming the e value and canrely on

way infection |
prevention practices
are understood and

conducted

I

)

. — Employees
retains the best people

N—

° Be an exceptional place to work that attracts, develops and
.-

)

. . — Shareholders
and introducing

innovative
technologies that

deliverimproved ° Conduct business responsibly
standards of care. )

deliver greater efficiency, scale and leverage

N—

o Grow profitmargins by continually evolving our operations to

)

— Planet
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Our Strategic Priorities

Establish new standards of care addressing
unmet needs in infection prevention

Deliver an exceptional Customer
Experience that our customers value and
canrely on

Be an exceptional place to work that

attracts, develops and retains the best
people

Grow profitmargins by continually evolving
our operations to deliver greater efficiency,
scale and leverage

Conduct business responsibly

»Continue to establish automated ultrasound reprocessing as standard of care and deliver innovations
that maintain Nanosonics leadership in the category.

*Launch and establish CORIS as the new standard of care in the cleaning phase of endoscope
reprocessing.

*Expand our product portfolio through organic R&D investment, M&A, Licencing, & distribution
opportunities.

*Provide ongoing clinical and educational support to our customers
*Ensure a customer centric approach to all we do based on mutual respect, collaboration, mutual benefit.
» Grow our technical senice business.

*Establish and maintain a strong employee value proposition to attract and retain diverse talent to deliver
on our business priorities.

*Develop internal capability and enable career development across the organisation.

*Continue to ewlve our operations with scalable, compliant and performance focussed processes.
*Increase supply chain and manufacturing agility and implement policies and practices aimed at mitigating
risks of disruption while managing COGS.

*Ensure the highest levels of Corporate Governance and Compliance
*Embrace DEI as an important driver of growth
*Implement sustainability principals throughout our business.
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Key Highlights

CEO & President

“During the first half of FY24, the pipeline for both new
installed base and upgrade units continued to grow
demonstrating the underlying requirementfor

automated high level disinfection of ultrasound probes.

The timeframe for which units in the pipeline were
converted into sales increased however due to
hospital capital budgetary pressures. This impacted
overall sales performancein the half.

We remain confidentin the underlying growth
opportunity of the Company's trophon ultrasound
reprocessing business as well as the broader growth
opportunities through the investments being made in
both productand geographical expansion.”

nan@onics
%

Half year revenue of $79.6 million, down 2% on prior corresponding period (down 4% in

constant currency).

* Half year capital revenue of $21.9 million, down 15% on prior corresponding period
primarily related to delays in expected upgrade unit sales.

* Half year consumables and service revenue of $57.7 million, up 4% compared with prior
corresponding period.

Global installed base up 1,100 units to 33,550 units (up 3% in last 6 months and 8% in last
12 months).

trophon2 upgrades of 620 units, down 23% on prior corresponding period with customers
extending use of their existing trophon EPR devices due to budgetary constraints.

Gross profit margin of 79.7%, up from 78.9% in prior corresponding period. The stronger
gross margin was driven by revenue mix and the positive impact of foreign exchange rates.

Continued investment in strategic growth agenda with operating expenses of $60.8 million,
up 12% on prior corresponding period and up 2% compared with H2 FY23.

Operating profit before tax of $4.9 million compared with $11.4 million in FY23 H1.

Free cash flow for the half was $7.9 million with cash and cash equivalents of $118.3 million
at 31 December and no debt.

The Company continues to target the submission of the FDA De Novo application for CORIS
by the end of Q3 FY24.
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FY24 H1 KEY HIGHLIGHTS )

Financial

il G VSO i s

[]

TOTAL CAPITAL CONSUMABLES/ GROSS PROFIT OPERATING CONSOLIDATED
REVENUE REVENUE SERVICE REVENUE MARGIN EXPENSES PROFIT

BEFORE TAX

$79.6M $21.9m $57.7m 79.7% $60.8m $4.9m

v v \ 4
2% 15% 4% 0.8PTS 12% 57%
VS. FY23 H1 VS. FY23 H1 VS. FY23 H1 VS. FY23 H1 VS. FY23 H1 VS. FY23 H1
v 4% cct

1. Constant currency removes the impactof foreign exchange rate movementsto facilitate comparability of operational perf ormance. This is done by converting the current year sales of entities thatuse
currencies other than Australian dollars at the av erage rates that were applicable in the prior y ear. The av erage exchange rate used for the Company 's major foreign currency (USD) for the half year was 0.66
(2023:0.67).
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FY24 H1 KEY HIGHLIGHTS

trophon Units

With an installed base of
33,550 trophon units
globally, more than 26
million patients are
protected every year from
the risk of ultrasound
probe cross
contamination.

GLOBAL INSTALLED BASE NEW INSTALLED BASE
33,550 1,100
3% 13%
IN LAST 6 MONTHS VS. FY23 H1
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Installed Base and Upgrades
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Installed
Base

units GLOBAL TOTAL INSTALLED BASE
’55 Units

32,450 33,550

29,850 31,120
trophon continues to 26160
strengthen its position as
the standard of care for
automated high level
disinfection of ultrasound H1 H2 H1 H2 H1
transducers and the FY22 FY23 FY24
opportunity for long term NORTH AMERICA EUROPE AND MIDDLE EAST
growth remains strong @ Units @ Units
across all three regions.
Global installed base grew so1zg 27200 2350 T
3% for the half year with " ~3% oo 2000
33,550 trophon units now nes g YO L0 )
in operation around the
world.
H1 H2 H1 H2 H1 H1 H2 H1 H2 H1
FY22 FY23 FY24 FY22 FY23 FY24

Graphs are not to scale and theref ore not comparable.
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P 3 % In last 6 months

a 8 % In last 12 months

®

ASIA PACIFIC

Units
A%
19g9 2050 2,100 2
1830 1900 ™
In last
6 months
H1 H2 H1 H2 H1
FY22 FY23 FY24
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New Installed Base
Growth

Units

1 ’ 100 units

The global new installed
base grew 1,100 units
during the period. The

pipeline for new installed

base continues to grow,
however, continuing
budgetary pressures
resulted in longer sales
cycle time and has resulted
in new installed base to be
down 13% compared with
prior corresponding period.

1,690

1,410

H1
FY22

NORTH AMERICA
Units

&)

1,450

1,200 1110 1,150

970

H1 H2 H1 H2 H1
FY22 FY23 FY24

" 13%

Vs PCP

Graphs are not to scale and theref ore not comparable.

H2

1,270

H

1

H2
FY23

GLOBAL NEW INSTALLED BASE

1,330

1,100

H1
FY24

@

EUROPE AND MIDDLE EAST
Units

140

H1

FY22

170

H2

110
80 80 %

. Vs PCP

H1 H2 H1
FY23 FY24

7 .
NANOSONICS
(%
v13% Vs FY23 H1
@ ASIA PACIFIC
Units
%
70 70 80 70 50 e 38 0
- Vs PCP
HI H2 HI H2 H1
FY22 FY23 FY24
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Upgrade
Units

6 20 units

During the first half, the
sales pipeline for upgrades
continued to grow with
strong customer interest
based on the value
proposition trophon2 offers.
The time to purchase
however increased due to
hospital capital budgetary
pressures with customers
continuing to use their
existing trophon device until
becomes available. 620
upgrades were installed in
the first half which was
down 23% vs prior
corresponding period.

Graphs are not to scale and theref ore not comparable.

GLOBAL TOTAL
Units

600
400

UPGRADES
1,010
800
620
H1 H2 H1
FY23 FY24

H1 H2
FY22
@ NORTH AMERICA
Units
790
600
sy 50 480 20
v 0
g

H1
FY22

H2 H1 H2 H1
FY23 FY24

@

H1

FY22

20

H2

EUROPE AND MIDDLE EAST
Units

130
70 70 %

H1 H2 H1
FY23 FY24

)

Nanosonics
(4
v 23%
@ ASIA PACIFIC
Units
130
80 90 70 v 46%

20 . Vs PCP
HL  H2 H1  H2  H1
FY22 FY23  Fy24
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REVENUE

Global Revenue

$79.6"

Total Revenue for the first half
year was $79.6 million, down 2%
on prior corresponding period.

The decline in revenue was attributable
fo:

« Lower than anticipated capital unit
sales due to delays in hospital capital
budget availability. This resulted in
capital revenue of $21.9 million for the
half, down 15% compared to prior
corresponding period.

« This is partially offset by increased
consumables/service revenue; and

« Favourable foreign exchange.

Graphs are not to scale and theref ore not comparable.

[ EGH H2
TOTAL REVENUE
$m
120.3
100.1 103.1
59.7
51.6 60.0
IIHHHII IIHHHII IIHlHII
FY20 FY21 FY22
CAPITAL REVENUE
$m
~1 5%
vs FY23 H1
54.2
37.7
26.7 28.3
18.6 21.9
17.3
19.0 25.9 21.9
FY21 FY22 FY23 FY24

)
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79.6 v 2%

VSFY23 H1

(v 4% CC1)

FY24

CONSUMABLES/SERVICE REVENUE
$m

- 4%
111.8
vs FY23 H1
82.7
764 56.2
57.7
427 411
57.7
33.7
FY21 FY22 FY23 FY24
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REVENUE

North America Revenue @

$72.3m

Total revenue for the half was
$72.3 million, down 2% on prior
corresponding period (4% on
CCHh).

Capital revenue was $20.4 million, down
13% on prior corresponding period with
lower sales volume due to continuing
hospital budgetary constraints impacting
sales cycle time for new installed base
and deferral of upgrades while the
trophon EPR devices continue to
perform.

Consumables and service revenue for
the half was $51.9 million, up 2%
compared to prior corresponding period.

[ WEH H2

TOTAL REVENUE
$m

90.3 89.2
46.5 523
43.8

FY20 FY21

CAPITAL REVENUE
$m

48.9
33.6
2515
213 16.3
14.1
174 23.4
FYy21 FY22 FY23

nan@onics
%

150.4
0,
106.9 v2 0% Vvs. FY23 H1
76.2
72.3
52.5
72.3
FY23 FY24

CONSUMABLES/SERVICE REVENUE
$m

101.4
A%
v13% 2
67.9 /3.3 o vs. FY23 H1
vs. FY23 H1 . 51 9
20.4 '
s 36.3
o 37.0
FY24 Fy21 FY22 FY23 FY24

1. Constant currency removes the impactof foreign exchange rate movements to facilitate comparability of operational perf ormance. This is done by converting the current year sales of entities thatuse
currencies other than Australian dollars at the av erage rates that were applicable in the prior y ear. The av erage exchange rate used for the Company 's major foreign currency (USD) for the half year was 0.66

(2023:0.67).

Graphs are not to scale and theref ore not comparable.
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REVENUE . narcégonics
Europe and Middle East Revenue
B H H2
$4 3m TOTAL REVENUE
" $m
Total revenue was $4.3 million, . 75 8.1 ~1Q% v FYes
up 19% on prior corresponding
period.
While the total number of units installed
was similar to the prior corresponding
period, capital revenue for the half was
$07 m|”|0n down 22% Compared tO prior CAPITAL REVENUE CONSUMABLES/SERVICE REVENUE
corresponding period. This takes into .
account the Managed Equipment Service v 0% 5.4 ' ~30”
(MES) model in the UK, where no capital vs FY23H1 45 - L P
revenue is recognised for placements 27 » 28 | '
and offset over time with higher m .
- : 13 1.1 0.7 . 2.7 '
consumables price. o |
Consumables and Service revenue was FY2L  FY22  FY23  FY24 FY21 FY22 FY23 FY24

$3.5 million for the half, up 30%
compared to prior corresponding period.

Graphs are not to scale and theref ore not comparable.
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REVENUE

Asia Pacific Revenue

Nanosonics

(@

[ WK H2

$3 1m TOTAL REVENUE
u

$m

7.5

6.7

Total revenue for the first half | ”
was $3.1 million, down 18% on
prior corresponding period.

v:|_8% vs. FY23 H1

Capital revenue of $0.8 million was down
50% compared to prior corresponding

perlod I‘eﬂeCtIng Iarger upgrade ;:mAPITAL REVENUE 51(;nONSUMABLES/SERVICE REVENUE
purchases in prior periods and the timing 40 40 42
of distributor purchases of units at end of ~50% %
FY23. vs. FY23 H1 21 20 2.0 95 vs. FY23 H1
Consumables and service revenue was . 8.3
$2.2 million, consistent with prior 19 17

i i 2.0 0.8 ) 2.0 2.2 22
corresponding period and up 10% - lfx?I -

Compared to IaSt half Fy21l FY22 FY23 FY24 Fy21 FY22 FY23 FY24

Graphs are not to scale and theref ore not comparable.
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Gross Profit Margin

79.7%

Gross profit margin for the
half was 79.7% up from
78.9% in prior
corresponding period.

The stronger gross margin
was driven by revenue mix
and the positive impact of
foreign exchange rates.

GROSS PROFIT MARGIN
Global, %

79.4%

78.9%

78.5%

77.0% .
76.6% 76.2%

H1 H2 H1 H2 H2

FY21 FY22 FY23

)

Nanosonics

(@

79.7%

o O 8 PTSvsFY23 H1
L ]

H1
FY24
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Operating Expenses

$60.8™M

Operating expenses for
the half totalled $60.8
million, up 12% on prior
corresponding period and
2% on prior half.

These operating expenses
Include investments being
made in preparation for
the commercialisation of
the Company’s new
endoscope reprocessing
platform, CORIS.

[ WK

H2

TOTAL OPERATING EXPENSES

Global, $m

63.2

325

FY20

70.8

37.7

FY21

90.5

47.8

114.2

59.7

FY23

60.8

FY24

)

Nanosonics

(@

- 12% vs. H1 FY23

A2% vs. H2 FY23

A number of productivity initiatives are underway across the organisation which
will see operating expenses for the year reducing from the 17-22%?* growth
outlook to between 9-11%!1 including the costs associated with the new ERP
implementation program which commenced in FY?24.

1. For clarity, the 17-22% growth were based on a AUD/USD rate of 0.70, and the 9-11% growth assumes an AUD/USD rate of 0.67.
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Global Operating Expenses

Nanosonics has
established
significant
capabilities and
continues to focus
Its operating costs
and investments
on the future of the
business,
positioning it well
to further expand
its participation as
a leader in the
global infection
prevention market.

nan@sonics
%

Investing in a significant Infection Prevention market opportunity

43%
(44% FY23
H1)

$60.8™

+12% vs
FY23 H1 27%

(25% FY23 H1)

30%

(31% FY23 H1)

DRIVING ONGOING GROWTH IN MATURE MARKETS
» Continue to grow new installed base

+ Convertsignificant installed base upgrade opportunity

* Deliver exceptional customer experience and expand value

« Grow consumables, ecosystem, and service

EXPANDING GEOGRAPHICAL PRESENCE IN EMERGING
MARKETS
» Target Europe and the Middle East and Asia Pacific to become material
contributors to the global trophon business
 Strengthen market fundamentals for high level disinfection
» Expand local infrastructure to support growth momentum
» Target to increase operating leverage

RESEARCH & DEVELOPMENT

» Support ongoing R&D in the trophon franchise as w ellas new product
categories like CORIS in endoscopy reprocessing

» Research activities in broader infection prevention areas

OPERATIONS, HQ and SUPPORT

+ Scalable manufacturing capacity to support ongoing grow thin global
demand and new productintroductions

* Invest in enterprise-wide digital tools and platforms

MARKET DEVELOPMENT

S®® S

CNON N

PRODUCT INNOVATION

trophori2
AuditPro)
CORIS®

INFRASTRUCTURE

Driving Scale

Nanosonics Limited | Full Year Results 2023
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Profit Before Tax

$4.9m

Operating profit
before tax of $4.9
million compared
with $11.4 million in
prior corresponding
period.

3.3

H1

FY22

-1.7

H2

114

H1

FY23

10.2

H2

)

Nanosonics

(@

v57% vs.H1 FY23

H1

FY24
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Cash Reserves
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W) FREE CASH FLOW
$7 . 9m @ Global, $m
13.7

Free cash flow for the half year
of $7.9 million compared with a o $7.9
net inflow of $19.8 million in 36
FY23.

-3.8
$118 3m H1 H2 H1 H2 H1

" FY22 FY23 FY24
as at 31 December 2023
_ @ CASH AND CASH EQUIVALENTS

Cash and cash equivalents were Global, $m $118.3
$118.3 million at 31 December 11222 '
2023. The Company has no " 96.0 o
debt. '

FY20 FYy21 FY22 FY23 FY24 H1

Graphs are not to scale and theref ore not comparable

Nanosonics Limited | Half Year Results 2024 23



/)

na@sonics
Profit and Loss Summary
HIGHLIGHTS
$ millions FY24 H1 FY23 H1 Change % - )

] i@ e g 1506 « Half year revenue of $79.6 million, down 2% on prior
Capital revenue _ ' ' v 70 corresponding period (4% in constant currency).
Consumable/service revenue 7.7 55.7 - 4% — Half year capital revenue of $21.9 million, down 15%
Total revenue 79.6 81.6 v -2% on prior corresponding period primarily related to
Gross profit 63.4 64.4 v -2% delays in expected upgrade unit sales.

% 79.7% 78.9% — Half year consumables and service revenue of $57.7
- 0 : . .
Operating expenses gwellrlligg, up 4% compared with prior corresponding
i a 0 B . : .
SeII|r-19 and general G5 (29.5) 9% * Gross profit margin of 79.7%, up from 78.9% in prior
Admin (12.3) (11.4) - 8% corresponding period reflecting a greater proportion of
Research and development (16.2) (13.6) - 19% consumables and service in the product mix.
Total Operating expenses (60.8) (54.5) i 12% « Continued investment in strategic growth agenda with
operating expenses of $60.8 million, up 12% on prior
. corresponding period and up 2% compared with H2
Other income 0.8 0.6 - 33% FY23
Other gains/(losses)-net (0.4) 0.2 i -300% « Other income, which includes NSW Jobs Plus Program
Earnings before interest and tax 3.0 10.7 v -72% gra_nt, of $0.8m milion, up 33% on prior corresponding
period.
Finance income-net 1.8 0.7 - 157% * Net finance income increased $1.1m with higher interest
Operating income/(loss) before 49 114 - 574 rates and available cash.
income tax ' ' * Operating profit before tax of $4.9 milion compared with
Income tax benefit/(expense) 1.3 (1.0) v -230% $11.4 miliion in prior corresponding period.
Profit after income tax 6.2 104 v -40%
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TROPHON BUSINESS )

Unaudited Pro forma Profit and Loss nariosonics

(e

A significant proportion of the Company’s operating expenses are associated with future earning opportunities from new product
developmentand expansion. Presented belowis the profitability profile of the current core trophon business without those product
expansion investments.

$ millions FY24 H1
Excluding operating Revenue 79.6 This includes all operating and
expenses of Gross profit 63.4 investment costs associated with
approximately $13.3 developing emerging trophon markets
million! associated with % 79.7% that do not currently contribute
the development and Operating expenses (47.5) S|gn|f|_cant(ljy tthe;]/enue z;l]s well as Rl&D
e associated with the trophon technolo
commercialisation % of Revenue 50,60 P 9y
: roadmap.
preparation of the
CORIS technology, the Other income 0.8 The pro forma profitbefore tax of $18.2
profit before tax of the _ , revenue demonstrating the strong
Earnings before interest and tax 16.4 . . .
current trophon underlying profitability of the stand-
business in H1 EY?24 Finance income-net 1.8 alone trophon business.?
was approximately Operating profit before tax 18.2

$18.2 million.?

1. The pro forma profit and loss statement is unaudited and reflects total Company results less operating costs associated with new product development and commercialisation. Operating costs reflect unaudited management allocation estimates where resourcesare
shared between trophon and new product development and commercialisation. The pro forma profit and loss statement also includes income receiv ed fromthe Jobs Plus Program.
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TROPHON®
OPPORTUNITY
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_ _ na@sonics
trophon Lifetime Value
Every new installed base delivers a significant incremental lifetime
value.
insltr;iltiilion “pdrate
6" e © 0o o o e o o

CAPITAL ':ll e —
REVENUE CAPITAL | *Mo

+

T -
Contract Services e |
= = } Preventative Maintenance U
: Repairs "‘J

@ trophon growth @ Usage per trophon @ Capital upgrades
Each new installed base unit With >150 ultrasound procedures As devices age and new trophon versions are
delivers capital revenue plus high requiring HLD, there is an opportunity launched, a significant upgrade opportunity
margin annuity revenue for the to drive increased compliance and exists generating new capital revenue and
life of the device. usage across the existing installed extending high margin annuity revenue.

base. Nanosonics Limited | Half Year Results 2024 28



/)

nanosonics
Significant Global Opportunit -
_— Mark et . .
; GLOBAL Installed bas e opportunity P Q « Significant global growth opportunity.
1 * Increasing number of international guidelines requiring high level disinfection (HLD)
y supporting growing international demand.
N » Nanosonics expanding its footprint geographically both direct and through distribution.
NORTH AMERICA o EUROPE AND MIDDLE EAST ASIA PACIFIC
Installed Base Opportunity Markgt Installed Base Opportunity

Installed Base Opportunity Market Penetration

60,000 40,000° /. 40,000
) ! TS
UNITS 49% UNITS e
Strong Fundamentals Strengthening Fundamentals f/ltrel?gtthenmg Fundamentals and Expanding
» Fundamentals for adoption strong w ith requirements for HLD » Expanded geographical reach, strengthening fundamentals arkets - )
in place. for adoption and grow ing awareness. + Sales mainly in ANZ w here trophon is standard of care
il I 0,
« trophoninstalled base of 29,360 units and already in + Expanded infrastructure with sales teams increasing in the 1 penetratlonils - S
approximately of hospitals using ultrasound, including UK and Germany, plus appointment of local clinical, * In Japan, the Company’s market development _
majority of luminary hospitals. marketing, regulatory, service, and distributor partner activities continue to progress with 100 trophon units
+ Nanosonics has established a directinfrastructure to access engagement. Established direct operations in Ireland. EUTEML a2

In Japan, a multicentre study examining the degree of

remaining opportunity w ithin existing hospitals through Trophon established on NHS Framew ork w hich

expansion into all ultrasound using departments, introduction facilitates more efficient procurement processes contamingtion gfgl\tras%f;d ?fﬁbes ir;)emerg(éncy degartm;nts
i i ; . o w as conducted. Over 75% of the probes used w ere found to
into new hospitals as w ell as established a number + In Germany, new guidelines fromthe Commission for b e N e P iyt

of Channel partners to access the private physician market. Hospital Hygiene and Infection Prevention in Germany e contaminated. This new study, together with the study

conducted in the ObGyn setting demonstrating contamination in
over 90% of probes, further supports the Company’s w ork
tow ards the development of national based guidelines.

In China, the regulatory submission for trophon2

has progressed w ith expectations of approvals and full
registration w ithin the next 9 months w ith commercialisation
plans to follow thereafter.

(KRINKO) at the Robert Koch Institute are due for publication
in mid-2024 w ith expectation of recommendation for
automated and validated disinfection processes for
ultrasound probes.

1. Nanosonics analy sis last updated in 2021 based on updated ultrasound information commissioned by Nanosonics and an estimated trophon to ultrasound attachment rate.
2. Based on Nanosonics’ estimate from around 2011. While current data is not readily av ailable for the Asia Pacific and Europe and Middle East regions, the Company considers that the ultrasound market has grown in these regions

since the initial estimate of the Installed Base Opportunity was made. NanosoniCS lelted | Half Year ReSUItS 2024
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Significant opportunity continues in North America

There are over 150 procedures'that use I\/Iarket Opportunity | 3
Approximately 5700 hospitals use ultrasound extensively in USA
uItraS_ound probes. across many departments « trophon currently exists in approximately 70% of these hospitals in at least one
that risk contact with mucous membranes, department
non-intact skin and/or sterile tissue « Ultrasound used in many departments including Radiology, OB/GYN, Urology,
) Emergency Care, OR, Intensive Care, Cardiology, Orthopedics
EXAMPLES »  Opportunity exists to expand trophon presence in each relevant department

« Approximately 70% of current new installed base sales are into existing
trophon hospitals

*  Further opportunity to increase adoption into the 30% of hospitals without

ol

trophon
. * Large Private Physician Market in OB/GYN and Private Radiology also exists
N
ENDOCAVITARY UG2 BIOPSY INTRAOPERATIVE NERVE BLOCKS WOUNDS \Mth NaI"IOSOI"IICS S|gn|ng Channel partner agl’eements tO serve thIS market
segment

Abdominal Duplex Biopsy of liver Intraoperative UG cervical nenve root UG burn patient
Vascular (complete & Biopsy of pancreas neurosurgical block assessment ULTRASOUND TROPHON TAM4 n
limited, transvaginal) procedures UG anke block UG Focused

Pregnancy scans Biopsy of pleural fluid Intraoperative UG tracer Assessment with I NSTA L LE D BAS E NORTH AMERICA | !

o ) f pulmona injection UG femoral nerve block Sonography in Trauma
ChorionicVillus Biopsyofpu ry o UNITED STATES 1,
: lesions . . UG ophthalmicregional (FAST)
Sampling UG implantation of anesthesa ' .
Biopsy of salivary gland iodine seeds UG focused diagnostic
Transrectal scan .
. . UG percutaneous echocardiography (e.g., 5
Transrectal prostate Biopsy of sclgr_os ng UG percutanequsrenal peripheral nerve cardiac resuscitationin >>>
biopsy mesenteritis transplant biopsy stimulation presence of trauma) 271k5
UG transthoracic
punctures U N ITS
+ AND MANY MORE. ..
1 Nanosonics analy sis, SDMS guidelines, market reports 3 DHC ACE Report with report ultrasound procedure volumes for claim y ear 2022.
2 Ultrasound-guided 4 Total Addressable market. . ..
5 Nanosonics analy sis based on updated ultrasound information commissioned by Nanosonics and an estimated trophon to ultrasound Nanosonics lelted | Half Year Res UltS 2024 30

attachment rate.



Significant Upgrade Opportunity
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trophonp
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A significant upgrade potential exists In
the current North American installed base
for both capital revenue and incremental
annuity revenue through service.

{{{ GROWING UPGRADE OPPORTUNITY

9,000+ unis

0-1 1-2 2-3 3-4 4-5 5-6 6-7 7-8 8-9 9+

GLOBAL INSTALLED BASE AGE DISTRIBUTION

Nanosonics Limited | Half Year Results 2024 31
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North America capability established to capture market opportunity

In North Americawe have established internal capabilities to lead and drive the successful directcommercialisation of our product
portfolio while maintaining flexibility of appointing distributor partners under a range of commercial models to support certain segments
of the market.

Our Core Capabilities Span of marketcoverage
Hospital Integrated GPO Government Private
Delivery
NEOTITS
Sales & Marketing Team of field based and inside sales prof essionals < »
cov ering all geographic territories supported by a
local marketing team.
Team of Infection Prev ention Prof essionals focused < »
on education, awareness and training
Strategic Accounts Management team members < »
focused on largest Enterprise customers (IDNs /
GPOs/ Gov ernment accounts)
Local finance team dedicated to supporting the < »
commercial operation
Dedicated team supporting all trophon customers < >
and together with in-house and field service
capabilities to support the trophon installed base
Centrally located Indianapolis operations facility < >
shipping ov er 6,000 product orders monthly utilising
automated sy stems with EDI capabilities
Established distribution arrangements with & >
SR ultrasound OEMs and distribution partners across h o

the Americas

Nanosonics Limited | Half Year Results 2024
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Research & Development
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Investment in R&D

Research and
development continues
to be a cornerstone of
the future growth of the
Company.

- 19% vs.FY23H1

A2% vs.FY23 H2

mH1 ~H2
295
Global, $m
223
15.9
156 172 16.2
11.6
88 9.6
10.7 L 162
m @ E

FY20 FY21 FY22 FY23 FY24 H1

All research and new product development programs involve inherent risks and
uncertainties w hich can impact commercialisation timelines.

During the half, the
Engineering Company continued to
to invest in its product
expansion strategy
across ultrasound
reprocessing,
endoscopy
reprocessing and
traceabillity/cloud
solutions. R&D
investment was $16.2
million, up 19%
compared with the
Solutions prior corresponding
period and 2%
compared with prior
half.

Microbiology

Nanosonics Limited | Half Year Results 2024 34



Transforming the cleaning
of flexible endoscopes

Our Next Instrument Reprocessing Product Platform

All research and new product development programs involve inherent risks and uncertainties w hich can impact commercialisation Nanosonics Limited | Half Year Results 2024 35
timelines. Product show nis a pre-production unit.



CORIS® - Continue to target FDA regulatory submission by end Q3 narfosonics
FY24

i Denovo Regulatory Pathway

In the United States, CORIS® represents a disruptive innovation. As such, thereis no existing
: predicate device like it on the market. As a completelynovel technology platform, CORIS® will
i be subjecttothe FDA de novo clearance pathwaythus setting a new benchmark and creating

an entirely new category for endoscope cleaning.

* Clinical In Use Study in Australia
progressing.

» Clinical Simulation Lab established in
USA and phase one of Human
Factors Study complete with phase
two underway.

* Once the data from these studies are
available, the Company expects to
be in a position to lodge the FDA De
Novo submission.

1 All research and new product dev elopment programs inv olv e inherent risks and uncertainties which can impact commercialisaton timelines. NanosoniCS lelted | HaIf Year RESUItS 2024 36

Product shown is a pre-production unit.
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CORIS — International Conference Presentations &

CORIS presented at several international conferences during H1 highlighting best in class efficacy against toughened biofilm.
Additional presentations are planned in H2 2024.

Associationfor

Professionalsin Infection il St ey o e e
Control and Epidemiology | i B aae
(APIC), USA, June 2023 s

el
q e lhlgn eloclty, the sokd par izl colda wil e
) wall, ifting biaburden from the luminal surface.

3.7 mm lumens representing the suction biopsy channel

Protein
205

‘351.\
5 P P i =========- Acceptance limit
. o 3 ne 5

(12 pglem?)

Irish Decontamination
Institute (IDI) Annual e 7
Meeting, Ireland, Oct 2023 / ¢

Protein (ug/em)

8
5
2 4
2
0

@ o @

2 LOD - 0.08 pgicay

Protein

World Federation for 1' 0 o
Hospital Sterile Services JI I
(WFHSS)World congress, Ay
Brussels, Oct 2023 S A

2 @
=

- Acceptance fimit
(12 pgfem?)

Pratein (pgleny)

TOC (pglem?)

CORIS is significantly more effective at removing CBB from simulated endoscope A/W lumens compared
to manual cleaning with full IFU adherence.

Nanosonics Limited | Half Year Results 2024 37
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Biofilm forms quickly in narrow channels and is resistant to removal &

Water channel  Air channel A/W junction

Phase 3 .
FG #1, 60 d Biops ~
FG channels 285 i i
after 60 d in Water NV + -
use following .
the revised AT + + £l _ . - " :
reprocessing Junction L s == “FGH#1 Water channel L *FG#1 Air channgl *FG#1 Air/water junction
pratecol FG #2, 60 d Bi
i ~
’ Sl s i . Air/Water
Air/Water ;
Water NV + - cylinder
port
. Air Air
Air = =+ 5 | channel channel
Junction NV + + AT t @ N
FG #3,60 d . : :
> Biops -+ ~ -+ pipe .
— Water Water AerNater
Water =F = =F channel channel junction
Air NV ~ + e : .
[P B o Biofilm formed in A/W ch_annels In just 60 days (30 days In
NV: channel surface not visible due to thick layer of biofilm and/or residual; +: some cases) and remained On_a” endoscopes’ desplte
Positive; ~: Suggestive of biofilm; FG: Flexible Gastroscope reprocessmg_
Primo, M. G. B. et al. Biofilm accumulation in new flexible gastroscope channels in clinical use. Infect Control Hosp Nanosonics Limited | Half Year Results 2024 38

Epidemiology 43, 174-180 (2022).



CORIS Preliminary Results

1.4 mm lumens representing the air water and aux channels

Protein Total Organic Carbon
*kk *
60 = | 25 = _l
40
& 20
E . . o)
3 Acceptance limit &
= [ - - (6.4 ugicm?) g 157
= X - --- - Acceptance limit
° o 10 (12 pg/cm?)
o O
|_
5 —
' LOD - 0.13 pg/cm? 0 - R .
LOD - 0.05 pg/cm?
C & © Y
N
00 QO C)O
R R4
- & &
& & AR
SB Suction biopsychannel .
AW Air/water channel AUX  Auxiliary channel CORS  mm Pseudomonas aeruginosa
TOC  Total Organic Carbon MC Manual Cleaning .
LOD Limitof Detection LOQ Limitof Quantification Bl vC Il Enterococcus faecalis

nan@sonics
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Colony Forming Units

*%
*k%k |

2- - "
0- T I.
N QO

[ep) (e0)
1 ]

log,oCFU/cm?
N
|

o N S
& & &
oy 9 @)
v o’
Q° e‘){b
X
*  P<0.05
*  P<0.01 .
w% P<0.001 Replicates n=3

CORIS is significantly more effective at removing cyclic build-up biofilm from simulated endoscope A/W
lumens compared to manual cleaning with full IFU adherence.

Nanosonics Limited | Half Year Results 2024
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Visual Removal of Biofilm nagiosonics

HEAD-TO-HEAD CLEANING TEST ON A SIMULATED NARROW CHANNEL

SIMULATE NARROW CHANNEL

Auxiliary channel conditions: 1.5 mm diameter, —_—
3.6 m length, PTFE material Unsoiled channel
Channel Coverage
LARGE NARROW
R | SIMULATE CLINICAL CONDITIONS ~ ) ——
e e i Biofilm grown across entire channel length J o
e K9 vemcecc s o 2 il b stained purple) to simulate clinical conditions Channel stained
- . Magnified | ( purple) (purple) with biofilm
;; v channel
o segment i RUN HEAD-TO-HEAD CLEANING TEST Results shown below
) e © ot : Simultaneously run manual cleaning cycle and for a random
@ o : CORIS® cleaning cycle across entire 3.6m se0
g v . : channel length
= @ Detergent ° ° :
@ Water rinse [ ] [ ] :
‘“ﬂ AH’DUVQE L ] [ ] i
1
1
: ®
= 1
Manual Cleaning ¢ e
Performed in strict accordance with Automated cleaning cycle w ith CORIS®
endoscope manufacturer instructions. revolutionary mode of action.
e e[

EE —————— « AFTER

Nanosonics Limited | Half Year Results 2024

All research and new product dev elopment programs inv olv e inherent risks and uncertainties which can impact commercialisation timelines.
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“.. it has become apparent that contamination of CORIS® represents d Slgn|f|Cant glObal s

patient-ready flexible endoscopes with multi-resistant .
bacteria is a world-wide problem that results in transfer Oppo rtu N |ty
of these organisms to patients resulting in long-term .
colonization and/or infection. Biofilm formation has 1 o
been shown to contribute significantly to the

persistence of such bacteria within endoscope

channels... There is no doubt that this new technology

has the potential to greatly improve the effectiveness of

flexible endoscope reprocessing.”

STRONG FUNDAMENTALS AND STANDARD
FOR REPROCESSING#

D — AN ESTABLISHED AND GROWING
2 T ANNUAL ENDOSCOPY MARKET
s o >60 million procedures growing at 6%
i N annually?
= usa 33.7
~- i:z
“To expect a human individual to perform over 100 -
steps to clean an object and expect that to be done g P
perfectly every single time without any residue with no _ = T
. . g - T-ATF @) 56 | sencmceccoy
mistakes is unrealistic and it's not a possibility. Manual e @ soy 52
cleaning is a human element that we cannot control any = I e s
longer.’ & 10 nanony
e $37
3 Total costrange EXPENSIVE AND INEFFECTIVE CURRENT
per clean STANDARD OF CARE

US$11-371

Example: Total cost
to manually clean a
N single Gl endoscope?

*References on file; av ailable upon request.
1. Ofstead, C.L., Quick, M.R., Eiland, J.E. and Adams, S.J., 2017. A glimpse atthe true cost of reprocessing endoscopes. International Association of Healthcare Central Service Material
Management.

All research and new product dev elopment programs involv e inherent risks and uncertainties which can impact commercialisation timelines.
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BUSINESS OUTLOOK

FY24

"Despite the market challenges
faced in the first half, we expect
both unit and revenue growth in
H2 over H1.

W e remain confident in the
ongoing growth opportunity of the

Company's trophon ultrasound
reprocessing business as well as
the broader growth opportunities
through the investments being
made in both product and
geographical expansion."

nan@onics
%

The underlying fundamentals for the ongoing growth of the trophon ultrasound reprocessing
business remain strong with the sales pipeline for both new installed base and upgrades continuing
to grow. Asthe macroeconomic conditions have not materially changed from those experienced in
the first half, itis expected that the challenges associated with hospital capital budget constraints
are likely to continue throughout the second half. The Company is adapting to the market
conditions through the introduction of customer offerings designed to provide customers with
greater financial flexibility. In that context, the targets for FY24 have been adjusted as follows:

REVENUE

Total revenue in H2 is expected to grow between 6-15% over H1. Full year revenue is expected to
be between $164 million and $171 million.The increase inrevenue includes growth in both new
installed base and upgrade units over H1.

GROSS PROFIT MARGIN

Gross profit margin between 76-78% driven by the increased proportion of capital sales in H2 over
H1 and allowing for the introduction of a number of customer offerings providing them greater
financial flexibility.

OPERATING EXPENSES

Operating expenses for the year have been moderated from previous outlook. Operating expenses
are now expected to grow by 9-11% , down from the previous outlook of 17-22%?* growth.,

The above outlook statements assume an AUD/USD rate of 0.67 where applicable.

All guidance is subject to ongoing uncertainty in relation to hospital budgetary pressures as well as
broader economic and geopolitical conditions.

1. For clarity, the 17-22% grow th were based on a AUD/USD rate of 0.70, and the 9-11% grow th assumes an AUD/USD rate of 0.67.
Nanosonics Limited | Half Year Results 2024 43
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